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Lesson Element
Unit R066: Market and pitch a business proposal
Be able to plan a pitch for a proposal
Instructions and answers for teachers
These instructions cover the learner activity section which can be found on page 6. This Lesson Element supports Cambridge Nationals Level 1/2 in Enterprise and Marketing.

When distributing the activity section to the learners either as a printed copy or as a Word file you will need to remove the teacher instructions section.
The activity

In this lesson element learners will discover how to plan, structure and deliver a successful pitch. They will consider their personal appearance, answering questions and how to meet the needs of their audience.

The learning developed from this lesson element could be used by the learners to support the pitch for the business proposal developed in unit R065.
Suggested timings

	· Activity 1: 1 hour 15 minutes

	· Activity 2: 45 minutes

	· Activity 3: 40 minutes
· Activity 4: 40 minutes

· Activity 5: 30 minutes
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Activity 1 – Qualities of an entrepreneur
Task 1

Find some images of famous entrepreneurs. Print them onto A4 paper/card and laminate. Cut the images into four pieces and randomly distribute the pieces amongst your learners. A list of possible entrepreneurs to use can be found at: http://en.wikipedia.org/wiki/List_of_entrepreneurs
Invite the class to find other class members with the matching parts of the jigsaw to make the face of a famous entrepreneur. 

Ask your learners to name the entrepreneur? Tell them to discuss as a group what they know about the entrepreneur – what are they famous for? What sort of business venture are they associated with? 

You could then bring the class together to summarise the various discussions.

Task 2
Create a list of entrepreneurs, preferably enough so each student can be given a different entrepreneur. A list of possible entrepreneurs to use can be found at: http://en.wikipedia.org/wiki/List_of_entrepreneurs
Learners could work individually to consider the entrepreneur that they have been allocated. They should identify the qualities/characteristics that they have which have made them successful and conclude by selecting the top three qualities/characteristics for success. If learners have access to an internet-enabled PC/laptop/tablet they could complete the research online, or alternatively you could produce a short profile about each of the entrepreneurs to which learners could refer to identify their qualities/characteristics. 

At the end of the activity, ask each learner to pair with another student and refine their top three.
Bring the class together and summarise the key qualities/characteristics. Write these qualities on the board. 

Task 3
Learners could conclude by individually assessing their own entrepreneurial skills. Give the following website addresses to your learners and ask them to complete the surveys to rate their own skills/qualities. 

Who is the most entrepreneurial person in the class? 

Some simple quizzes that you could use for this task are: 

Are you a born entrepreneur? (Forbes) 
http://www.forbes.com/2005/11/15/entrepreneur-personality-quiz_cx_bn_1116quiz.html 

Entrepreneur quiz (WEEST) 

http://www.wesst.org/business-toolkit/entrepreneur-quiz/ 

Entrepreneurial potential self-assessment (BDC) http://www.bdc.ca/EN/advice_centre/benchmarking_tools/Pages/entrepreneurial_self_assessment.aspx
Task 4
This is an extension activity.  Are entrepreneurs born or made?

If some learners complete the surveys before others, ask them to consider if entrepreneurs are born or made? Are the qualities within you from birth or can they be developed? 

Activity 2 – The audience needs and objectives of a pitch
Task 1

Select some examples of pitches from the BBC television programme ‘Dragon’s Den’. Try to find some different examples of pitching styles to give learners a wide range of styles to contrast. Past episodes of Dragons Den can be found via: http://www.bbc.co.uk/programmes/b006vq92/episodes/guide
Show the clips to the whole class. Whilst the learners are watching the clips ask them to think about the objectives of the pitch – what did the entrepreneurs want from the ‘Dragons’? How did the entrepreneur consider/address the audience needs/profile? 

Ask your learners to work in pairs, or individually, to present their answers on mind map.

Task 2
Produce some small cards with a range of different audience objectives (some serious and others not-so-serious), e.g.

· To make a lot of money

· What is the potential demand for the product/service? 

· Is the pitch content humorous?
Divide the class into small groups/pairs. Ask each small group/pair to rank the objectives in terms of importance and justify the reasons for their ranking. All groups/pairs should be given the same objectives. 

At the end of the activity bring the class together to share their justifications. Encourage learners to debate any differences. 
Activity 3 – Practical considerations when planning a pitch
Task 1

Divide your class into small groups. 

Give each small group a large sheet of paper with a different heading, e.g. room, props required, visual aids. All of the headings should be practical factors that should be considered/planned when organising a pitch. 

Your learners should work in their small groups to write the factors that need to be considered under this heading to organise a pitch, e.g. visual aids – is a PC available in the room? 

After 2-3 minutes ask each group to move to consider a different heading. 

This process should continue until all groups have seen/contributed to each of the headings. 

At the end of the activity bring the class together to discuss the factors identified and produce a final list. 
Activity 4 – Effective personal pitching skills
Task 1

Select some examples of pitches from the BBC television programme ‘Dragon’s Den’. Try to find some different examples of pitching styles to give learners a wide range of styles to contrast. Past episodes of Dragons Den can be found via: http://www.bbc.co.uk/programmes/b006vq92/episodes/guide
Show the clips to the whole class. Whilst the learners are watching the clips ask them to think about the positive and negative aspects of the entrepreneurs’ delivery styles. 

Divide the class into two halves. Ask learners in one half to discuss the positive aspects of the pitch delivery styles. Learners in the second half of the class should discuss the negative aspects of the pitch delivery styles that they have watched. If your class is large, divide into four/six smaller groups and ask half of the small groups to work on the positive aspects and vice versa. 

After their discussion, ask one learner to scribe on a flip chart good practice tips (or bad practice to avoid) when delivering a pitch. 

At the end of the activity bring the class together to share good/bad practice – do the two lists complement each other or do your learners disagree on points?

Activity 5 – Personal appearance – dressing for success

Task 1

Find six photos of a variety of individuals to show a range of different personal appearances, e.g. one person in a traditional business suit, another person dressed in overalls etc. 

Ask learners to work in small groups to consider if they would invest in a business proposal delivered by each person. They should consider what it is about their personal appearance that will make them want/refuse to invest. 

Bring the whole class together to consider aspects of making a positive first impression when delivering a pitch. 

Task 2
Select some examples of pitches from the BBC television programme ‘Dragon’s Den’. Past episodes of Dragons Den can be found via: http://www.bbc.co.uk/programmes/b006vq92/episodes/guide
Try to find some different examples of personal appearances to give learners a wide range of styles to contrast. 

Show the clips to the whole class. Whilst the learners are watching the clips ask them to think about how the entrepreneurs present themselves – how do they dress, behave and communicate via their body language? 

Each learner should be asked to come up with a ‘top three aspects to make a positive first impression when delivering a pitch’.
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Lesson Element
Unit R066: Market and pitch a business proposal
Be able to plan a pitch for a proposal
Learner Activity
Activity 1 – Qualities of an entrepreneur

Task 1

You have been given a piece of jigsaw. Find the other class members with the matching parts of the jigsaw to make the face of a famous entrepreneur. 
Can your group name the entrepreneur? Discuss as a group what you know about your entrepreneur – what are they famous for? 
Your teacher will ask you to feed back to the other groups. 

Task 2
You have been given the name of a famous entrepreneur. 

You need to identify the qualities/characteristics of your entrepreneur which have made them successful. 

Think about the various qualities that you have identified and list the top three qualities/characteristics that you feel are essential to be a successful businessperson.

Pair up with another learner and review both lists to produce a joint top three.

You will be asked to feed back to the other groups to decide on the top three qualities as a whole class. 

Task 3
You will now have the opportunity to review and assess your own entrepreneurial skills – do you have the qualities to become a successful businessperson?

Visit the following websites and have a go at completing the quizzes:

Are you a born entrepreneur? (Forbes) 
http://www.forbes.com/2005/11/15/entrepreneur-personality-quiz_cx_bn_1116quiz.html 

Entrepreneur quiz (WEEST) 

http://www.wesst.org/business-toolkit/entrepreneur-quiz/ 

Entrepreneurial potential self-assessment (BDC) http://www.bdc.ca/EN/advice_centre/benchmarking_tools/Pages/entrepreneurial_self_assessment.aspx
Task 4
Once you have completed the quizzes in Task 3, consider if entrepreneurs are born or made? Are the qualities within you from birth or can they be developed? 

Activity 2 – The audience needs and objectives of a pitch
Task 1

Watch the examples of pitches from the BBC television programme ‘Dragon’s Den’ that your teacher will show. 

Whilst watching the clips think about the objectives of the pitch – what did the entrepreneurs want from the ‘Dragons’? How did the entrepreneur consider/address the audience needs/profile? 

Working in a pair, or individually, present your answers on mind map.

Task 2

You will work in groups/pairs to complete this task. 

You will be provided with a set of small cards which detail a range of audience objectives. 

In your group/pair rank the objectives in terms of importance and justify the reasons for your ranking. 

You will be asked to share your ranking with the other groups. Did the other groups produce the same rank order? Debate any differences?
Activity 3 – Practical considerations when planning a pitch

Task 1
You will work in a group to complete this task. You will be provided with a large sheet of paper with a heading. 

Discuss your heading with your group members and then write the factors that need to be considered under this heading to organise a pitch.  

After 2-3 minutes you will be asked to move to consider a different heading. 

This process will continue until all groups have seen/contributed to each of the headings. 

You will be asked to share the comments under the final heading that you considered. Do your peers agree that the list is comprehensive? Do any of the issues present any challenges?

Activity 4 – Practical considerations when planning a pitch

Task 1

You will be shown some examples of pitches from the BBC television programme ‘Dragon’s Den’. 

While you are watching the clips think about the positive and negative aspects of the entrepreneurs’ delivery styles. What is good and what is not so good? 

Your class will then be divided into two halves. One half will be asked to identify the positive aspects of the pitch delivery styles that they have watched. The other half of the class should discuss the negative aspects of the pitch delivery styles. 

Choose a scribe for your group to write your answers on a flip chart sheet. 

You will then be asked to share the good/bad practice to create a whole class list of things to do and avoid.
Activity 5 – Practical considerations when planning a pitch

Task 1
You have been given a variety of photos to show different personal appearances. 

Work in groups to consider if you would invest in a business proposal delivered by each person. What it is about their personal appearance that makes you want/refuse to invest. 

You will be asked to feed back to the other groups and consider the importance of positive first impressions. 

Task 2

You will be shown some examples of pitches from the BBC television programme ‘Dragon’s Den’. 

Whilst watching the clips think about the positive and negative aspects of how the entrepreneurs present themselves – how do they dress, behave and communicate via their body language? 

You will then be asked to come up with the top three aspects to make a positive first impression when delivering a pitch. You will be shown some examples of pitches from the BBC television programme ‘Dragon’s Den’

ABC – This activity offers an opportunity for English skills development.





OCR Resources: the small print�OCR’s resources are provided to support the teaching of OCR qualifications, but in no way constitute an endorsed teaching method that is required by the Board, and the decision to use them lies with the individual teacher.   Whilst every effort is made to ensure the accuracy of the content, OCR cannot be held responsible for any errors or omissions within these resources. �© OCR 2017 - This resource may be freely copied and distributed, as long as the OCR logo and this message remain intact and OCR is acknowledged as the originator of this work.


OCR acknowledges the use of the following content: n/a


Please get in touch if you want to discuss the accessibility of resources we offer to support delivery of our qualifications: �HYPERLINK "mailto:resources.feedback@ocr.org.uk"��resources.feedback@ocr.org.uk�





We’d like to know your view on the resources we produce. By clicking on ‘�HYPERLINK "mailto:resources.feedback@ocr.org.uk?subject=I%20liked%20the%20Cambridge%20Nationals%20Enterprise%20and%20Marketing%20Lesson%20Element%20-%20Unit%20R066:%20Market%20and%20pitch%20a%20business%20proposal"��Like�’ or ‘�HYPERLINK "mailto:resources.feedback@ocr.org.uk?subject=I%20disliked%20the%20Cambridge%20Nationals%20Enterprise%20and%20Marketing%20Lesson%20Element%20-%20Unit%20R066:%20Market%20and%20pitch%20a%20business%20proposal"��Dislike�’ you can help us to ensure that our resources work for you. When the email template pops up please add additional comments if you wish and then just click ‘Send’. Thank you.


Whether you already offer OCR qualifications, are new to OCR, or are considering switching from your current provider/awarding organisation, you can request more information by completing the Expression of Interest form which can be found here: � HYPERLINK "http://www.ocr.org.uk/expression-of-interest" �www.ocr.org.uk/expression-of-interest�


Looking for a resource? There is now a quick and easy search tool to help find free resources for your qualification: ��HYPERLINK "http://www.ocr.org.uk/i-want-to/find-resources/"�www.ocr.org.uk/i-want-to/find-resources/
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